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RESULTS FOR Q2’03 RELATIVE TO GUIDANCE
ISSUED NOVEMBER 7, 2002

Absolute has previously provided guidance that sales
contracts for the year fiscal 2003 are expected to grow
35% to 50% over fiscal 2002 and that sales contracts
for the second quarter of fiscal 2003 were expected to
be at the same level attained in the first quarter of fiscal
2008. With sales contracts for Q2'03 up 5% over Q1'03
and up 85% on a year to date basis, management is
again reaffirming its annual sales contract growth rate
forecast of 35% to 50% and currently expects to be in
the upper end of that range. For Q3'03 some growth in
sales contracts over Q2'03 is expected but sales
contracts are not expected to exceed expenses during
the quarter

HIGHLIGHTS

e (Q2'03 sales contracts of $2.41 million were 65% above the $1.46 million posted in Q2'02, and
operating revenue was up 16% to $1.43 million. When compared to Q1'08, both sales contracts and
operating revenue were up 5%.

e The Company reported a net loss for Q2'03 of $1.25 million ($0.06 per share), a 16% decrease from
the net loss of $1.48 million ($0.07 per share) for Q2’02 and a 30% decrease from the prior quarter
net loss of $1.79 million ($0.09 per share).

e Cash used in operations for Q2’03 was $0.44 million compared to $0.41 million for the same period
in fiscal 2002 and $0.10 million for the prior quarter.

e Absolute’s reseller channels continued to grow, generating 38% of Q2'03 sales contracts through
Dell Computer Corporation (“Dell”), and 42% through other resellers. This compares to 37% through
Dell and 12% through other resellers for the same period last year, and 62% and 11% respectively for
the prior quarter.

e On December 31, 2002, Absolute completed its substantial issuer bid through which a total of
3,552,632 shares were purchased and cancelled at $0.38 per share for a total cost of $1,553,447
including issuer fees.

e Product development milestones during Q2’03 included the launch of AbsoluteEncrypt service at the
beginning of February 2003.
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DEVELOPMENT AND OPERATIONS

Development and operational activities in the quarter focused on support for AbsoluteTrack & ComputracePlus,
continuing development of Absolute Console and the new encryption and firewall products, upgrading customers to
the latest release of the enterprise software, and optimizing customer product delivery processes.

Achievement of specific milestones on Absolute Console and encryption led to the commercial availability of
AbsoluteEncrypt, the first of several products to use the Console’s new browser-based management capabilities.
AbsoluteEncrypt improves organizational data security by removing user intervention usually required in the process of
encrypting files for users of desktop computers. When used with Absolute’s new Absolute Console, the
administrative overhead involved in deploying uniform data security policies is also significantly reduced through the
Console's powerful grouping capabilities.

Beta and general release candidate software for AbsoluteEncrypt were developed and beta trials were conducted
with customers for the purpose of verifying product reliability. These activities were completed during Q2'03 and the
product was released on February 6, 2003.

During Q2'03 and continuing into Q3'03, Absolute has also been working toward developing a new distributed
firewall product, AbsoluteFirewall. Similar to AbsoluteEncrypt, AbsoluteFirewall will simplify enforcement of corporate
network security polices. Absolute is currently completing development, integration and trial activities and anticipates
AbsoluteFirewall to be available for sale in Q3'03.

With the addition of encryption and firewall products, Absolute’s security offerings will span three pillars of PC
security; physical security (ComputracePlus), data security (AbsoluteEncrypt) and network security (AbsoluteFirewall).
The Absolute Console will facilitate management of all of Absolute’s solutions, providing administrators with a
powerful tool for efficiently and effectively tracking and securing the corporate mobile and desktop PC population. In
particular, once one product has been deployed, the Computrace Technology Platform will allow deployment of
additional products with the click of a mouse.

In Q1'03, Absolute announced the release of an enterprise software version of ComputracePlus and AbsoluteTrack
for corporate customers who prefer to manage the products in-house. During Q2'03, existing customers who
originally purchased a customized software version of Absolute’s products were successfully upgraded to the new
software release.

During the quarter, Absolute’s development team completed optimization of the customer management and product
delivery processes. This continues the implementation and integration of the Customer Relationship Management
(*CRM") system to provide the organization with a common, consolidated view of customer information. Integration of
the CRM system with Absolute’s product delivery platform enables significant improvements in operational efficiency,
allowing cost effective scaling of operations and support to meet delivery demands from current and new products.

MANAGEMENT’S DISCUSSION & ANALYSIS OF SECOND QUARTER FISCAL 2003 RESULTS
Sales contracts and operating revenue

Quarter Ended Six Months Ended
% Increase  Dec'02 Dec'01 % Increase  Dec'02 Dec'01
(000’s) (000’s) (000’s) (000’s)
Sales contracts 65% $2,411  $1,462 85% $4,717 $2,555
Operating revenue 16% $1,435 $1,237 14%  $2,797  $2,447

Sales contracts and operating revenue are key measures for Absolute. Sales contracts are a non-GAAP measure and
do not have a standardized meaning prescribed by GAAP and as such a reconciliation to GAAP measures is provided
with the discussion of deferred revenue below.

As stated in the year-end management discussion and analysis, part of Absolute's go forward sales contract growth
strategy has been to focus on deepening and broadening its reseller channels. This strategy is a significant driving
force behind the growth in sales contracts for the current fiscal year, and efforts are focused on ensuring this trend
continues. Both Q1'03 and Q2'03 were record quarters for sales contracts for Absolute and were also record
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quarters for sales contracts generated through reseller channels. The following table indicates the percent of sales
contracts generated through Dell Computer Corporation (“Dell”), Absolute’s most successful channel partner, and
other resellers:

Q2'03 Q2'02 YTD'03 YTD'02
Dell 38% 37% 50% 34%
Other Resellers 42% 12% 27% 16%
Total 80% 49% 77% 50%

The Q2’03 increase in operating revenue is consistent with the 9% sales contract growth in fiscal 2002, raised
slightly to 16% on the strength of Q1'03 and Q2'03 sales contracts. Sales contract terms have traditionally averaged
in the range of 25 to 29 months, and as such, fiscal 2003 operating revenue is directly related to the deferred
revenue balances built up from sales contracts over the past three fiscal years, plus a portion of current year sales
contracts. Contract terms for Q2’03 at an average of 29 months were consistent with the traditional range.

Cost of goods sold and gross margin

The gross margin of 69% for Q2’03 improved over the 59% level in the prior quarter, and the 63% level attained in
Q2'02. The variance in the gross margin is largely determined by the level of maintenance and improvement work on
existing products and processes versus research and development work on new products and software undertaken
by the development and support team. As expected, the gross margin increased relative to Q1’03 largely due to a
decline in payroll costs as the development and support team focused efforts on Absolute’s new encryption and
firewall products. The reduction in allocated payroll costs was partially offset by an increase in consulting expenses as
temporary staff were used for general maintenance work. Relative to Q2'02 the gross margin improved due to an
increase in operating revenue combined with a small reduction in costs. On a year to date basis the gross margin of
649% has declined slightly compared to the prior year gross margin of 66%.

Operating expenses

Selling and marketing costs of $1.17 million in Q2'03 declined 12% from $1.32 million in Q2'02, but increased 5%
on a year to date basis to $2.46 million for the six months ended December 31, 2002. The decline relative to Q2'02
is primarily due to severance costs associated with a reduction in force carried out in Q2'02. The overall increase for
the year to date is due to increased commission and operational expenses associated with the increased sales
contract level attained to date in fiscal 2003.

Research and development (R&D) costs for the current year to date of $1.37 million are 19% higher than the same
period last year, and on a quarterly basis, Q2'03 costs of $0.69 million are 27% higher than the corresponding
quarter last year. The increase primarily relates to increased R&D projects for upgrade of existing and development of
new products that have led to expansion of the R&D team and an increase in consulting costs.

General and administrative (G&A) costs remained relatively constant at $0.50 million for both Q2'03 and $0.98
million for the current year to date, compared to $0.51 million and $0.97 million for same periods last year.

Interest and other income decreased 52% to $0.17 million for the current year to date from $0.36 million for the same
period last year. The decrease is consistent with the decline in the average cash balance for the period and the period
over period decline in interest rates. Higher interest rates in the prior year were attained from bonds purchased in
fiscal 2001 that carried a yield in excess of 5%.

The reported loss for Q2'03 of $1.25 million improved by 16% from the loss $1.48 million for Q2'02, and by 30%
from the $1.79 million loss in Q1'03. On a year to date basis, the current year loss of $3.04 million has increased
15% from the loss of $2.66 million for the prior year. The improvement over Q1'03 came primarily as result of the
improvement in gross margin, lower sales costs for the quarter and the strengthening Canadian dollar. Relative to
Q2'02, the period loss improved on relatively flat overall operating expense levels, while operating revenues improved.
The year to date loss has increased following the increase in R&D projects, the 52% decline in interest income, and
the increase in selling expenses associated with higher sales contract volumes.

Liquidity and Financial Resources

Cash used in operations for the six months ended December 31, 2002 improved to $0.53 million from $1.57 million
in the corresponding period last year. On a quarterly basis, cash used in operations of $0.44 million in Q2'03 was
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higher than the $0.41 million used Q2'02, and the $0.10 million used in Q1'083. The improvement on a year to date
basis is due to the increased sales contract level and an improved timing in accounts receivable collection.

Absolute continues to maintain a strong balance sheet and is well positioned to finance its growth and development
objectives. As at December 31, 2002, Absolute had cash, cash equivalent, and short-term investment balances
totaling $9.85 million ($0.62 per share), compared to $12.09 million ($0.62 per share) at June 30, 2002. Absolute
continues to hold excess cash resources in investment grade bonds and investment certificates.

The cash per share has remained consistent despite the decline in cash balances as a result of the reduction in the
number of shares outstanding following purchase and cancellation of 3,552,632 shares on December 31, 2002
through Absolute’s substantial issuer bid. Coupled with purchases under the normal course issuer bid, Absolute has
reduced the shares outstanding to 15,936,901 at December 31, 2002 from 19,637,033 at June 30, 2002.

Absolute’s deferred revenue balance has grown on the strength of year to date sales contracts. With an average term
of 29 months, the Q2’03 sales contracts will be recognized as monitoring revenue on a straight-line basis and,
together with sales contracts from prior periods, will determine the rate of increase in monitoring revenue. The change
in the deferred revenue balance for the period is explained in the following table.

Deferred Revenue (000’s):

Open balance, September 30, 2002 $8,571
Q2’03 sales contracts 2,411
Q2’03 operating revenue (1,485)
Foreign exchange and other adjustments 60
Closing balance, December 31, 2002 $9,607
OUTLOOK

Absolute is looking to build on another solid quarter. The new security product AbsoluteEncrypt has been recently
released and another new product, AbsoluteFirewall, is planned for release prior to the end of the third fiscal quarter.
These new products will complement Absolute’s existing offerings and provide customers with simple and effective
solutions as part of an effective corporate strategy for physical, data and network security. Sales contracts are
expected to grow modestly over the second quarter level of $2.41 million and expenses are expected to be at the
more traditional level of $3 million per quarter. As a result, cash used in operations is expected to increase from the
$0.44 million used this quarter. On a year to date basis cash used in operations is expected to be down considerably
from the $2.68 million used through three-quarters last year.

Regards,

John Livingston

Chief Executive Officer

FORWARD-LOOKING STATEMENTS

This quarterly report contains forward-looking statements that involve risks and uncertainties. These forward-looking statements
relate to, among other things, plans and timing for the introduction or enhancement of our services and products, and other
expectations, intentions and plans contained in this quarterly report that are not historical fact. When used in this quarterly report,
the words “plan,” “expect,” “believe,” and similar expressions generally identify forward-looking statements. These statements
reflect our current expectations. They are subject to a number of risks and uncertainties, including, but not limited to, changes in
technology and general market conditions. In light of the many risks and uncertainties you should understand that we cannot

assure you that the forward-looking statements contained in this quarterly report will be realized.

PAGE 4



‘LET ‘1zs’ ‘v6° ‘IS Furpue)sINo saIeys Jo Ioquinu pay3o
A TR AT S80°LEI0T 00S°1ZS°61 6L6786°61 Y9S 1SH 61 1pue} (s Jo Joquunu pajysIo A
° ° N X o 2Ieys UowWod 1ad SSO IN[T ue J1Ise
TO6LIE L 110024 (€1°0) $ (91°0) $ (L0°0) $ (90°0) $ (¥ 20N 21e [ PAIN[IP pue oIseg
(2T8'Ces 1€) (9TE°LLSFE) TENEN|
‘18S° ‘LLSE ‘18s¢ ‘LLSE o110d JO pud 3I01Jo
COLTHO'] 169719 ()¢ 210N) snpdins ponqLyuo)) €9V 18S'8T  $§ 9TELLS'YE  § €9I8S8T  § 9TELLS'VE § potrad jo pus (g
SLO‘808°LE 0¥9%89°0¢€ (g 20N) [endes areyg 0LEFT6'ST TT8TESTE Y0TT01°LT 6SS°LTE€E porrad jo Suruuigaq oy
Aynb ‘) cat i I P
D9 SIOPIOYRPYS £€60°L59°T POSPHO'E 65T6LY'] LIL6HT] powad oy 10§ 5507
OvTELLS PSTLSE 0L (ST (Te3° 28D 62960 600 FE {S50]) UIES 03UBYoX0 US110]
07v08Ce IsLesyy enueAstpatiaRd (60¥°11) (0b0°€1) ) (850°) so81eyo yueq pue asuadxa Jsasol
008768t £05°€06°S 08€°LSE 9€6°0L1 6£9°0t1 026°S8 aWOdUT IO PUE S|
030°560% 617 SIS ANUIAAI PALIdJAP Jo uoniod juarmn) 679°9€8°C 69SP10°E 855986 8H9H9E°] sso] SuneradQ
0TL'86L $ 80°0SL $ SONI[IQE] PanIode pue d[qeAed sjunoddy :
:SOUI[IQRI JUSLINY €EL'6SYY 9€6°L08'Y ¥85°99€°C 0€L°0SE'T
018°L96 YTE6L6 €20°80S 1S°L6Y UONENSIUIPE PUE [EIOUD)
Kby sIopoyaIeys pue sanIIqery 168°CST1 EP'89¢°T LL86ES 966°L89 1w dO[9AIP PUB OIBSY
TE0'6EE°T 691°09%°C ¥89°81€°1 €61°691°1 Sunoxrew pue Surf[og
0TT6Y'ST  $ S9TLLOEL  $ :sasuadxg
LTIS16 61L°206 siasse [ende) PO1°€T9°1 LIEE6L'T 920°08L 780°986 uiS.rew sso1n
618°L6Y 985819 (T 210N) seakordurd pue s1010011p 03 SUE0] 9ELEC8 BI0H00°T 96T LSV BLS8YY
9578LOY ] 096°SSST1 LOT'LLE €rE908 1#S°S€T 8TI'LET doueudurew 1onpoId pue jroddns [esruydo |,
687891 L6V 981 S1150dop pUE Sosuadxo predarg 6TS 9y SLY'L6Y SSL1TT 0S¥ 11T £1910031 pue 11oddns ‘FurojuoN
1LS801 - (7 20N seakodwd pue $1030211p 0} Sueo] Jo uontod juarn)) :pOs Spoo3 J0 1507
SILTILT 858 1S 9[qEAIDIAI SIUN0IIY L Lo Lo oo
OLI'SPH'S 9€L°066°C SJUSUISOAU] WL} }OYS 0v8°97+'T S8€°L6LT TTELETT 0991 i
Z0£°019°9 § 698°€98°€ g syuoreamba yseo pue yse) oi,moﬁ, hcwnmm , mmm,ow ) - o SONUIAI IS0 29 SIJJ JOUIDI| “SIVIAISS UOIR[[RISU]
$}08SY JUOLINY 169PVET  $ SISLILT  $ 680°L91°1 $ 099%er' T $ ANUAALI FULIONUOTN
S19SS 1ONUIAY
1955V (pay1pneun) (payipneun) (paypneun) (payipneun)
(paypne) (paypneun) 1002 2002 1002 2002
200C 200¢ ‘L€ JaquiadaQg ‘L€ Jeaqwada(g
‘ogeunp  ‘Lg Jaquede( papu3 SYIUON XIS PapUI SUIUON 88ay L

€002 // L40d3d ATIILIVNO ANOD3S

je sy

(sre[jo uerpeue)) ut passardxd)
SLIIHS 9ONVIVE d4dLVdITOSNOD

NOILYYOd¥O0D FAVMLI0S FLNT0sav

(sre[jo uerpeue)) ur passordxy)

LIDIJ9d ANV SNOILVYddO 40 SLNINGLV.LS ddLVAdITOSNOD

NOILVAIOdYOD FHVMLIO0S I1LNT0sav

SIN3IINTLVLS TVIONVNIL



-9o1d %00)s abelane pouad ay) o) paredwod usym sjuelsem pue suondo ¥o0)s aann|ip Ajlenusiod (1.00Z ‘L€ Joquadeqg
1B 00G°Z61) 000°€09 219Mm 818} Z00Z ‘L€ Joqwada Jy "aJeys Jad sbBuiuies pajn|ip pue diseq ay) Usamiaq adualayip
ou s| 818y} ‘L00Z PUB ZO0Z ‘L€ Joquiaoag papus polad Yjuow XIS ay) J0j SSO| e pap.ooal Auedwod ay} sy

aJeys Jod sbujuieg

ove'ovy'z § zceesec’t $19S $ 62 $|/ie § SvL $|v/02$ €90°L$
6vLcoL €€2°0L - - - - 2ol 0L Luyo
L69'vrE'Z  $ 680°49L°L $19S $ 62 $|LlE $ SvL $|2/6L$ €66 S anuaAal Buuojiuoy
ON 9 ON € ON 9 ON € ON 9 ON € ON 9 ON €
|ejoL EEE] epeue) SojelS pajun
1002 ‘L€ Joquaoag papus spolad ayj 0} senuaAay pajuswbeg
68626247 § 099'vev'L $)1Gv $ 8z $[90e § €SI $|.ivve$ ¥SZU$
198'62 - - - - - 0oe - Lyo
816297 § 099'vev'L $|Sy ¢ 82 $190c $§ €GL $|/Llve$ vSel$ anuanal Buuojiuoy
ON 9 ON € ON9 ONE | ON9 ONE | ON9 ONE
|EJ0L |euoneuau| epeue) S9)elS pajun

2002 ‘L€ Joquiadeq papusd spolad sy} o) SaNUSASY pajuswbeg

“wopBury payun ay) pue

BOLyY YINOS Ul s18||9sal yBnouy) Ajleuoreussiul pue epeue) ‘sejels psjun auj Ul pajonpuod si ssauisng Juswboes
SIU} Ul epew aie saes || pue Ajsnpul Bupiojiuow AJnoss Jejndwod sy ul ssauisng uo sales Auedwo) ay |
sainsojasiqg pajuswbag

1692199 § 2002 ‘L€ Jaqwaoa( je eoueleg
(L¥¥'e5G°1) 1509 Je paseydindal SaJeys uowwod :Ssa7
sev'ezl'L paseydindas saleys uowwod Jo anjeA payndwl ppy
60L'2v0'L $ 2002 ‘0€ aunr je souejeg

snidins paynqgiuo

‘Jodal siy} Jo a)ep 8y} pue gz ‘| € Jequada usamiaq apew usaq aAey saseyolind aseys oN ‘pied Junowe |enjoe

9y} 0} 82UaIYIp Ay} 10} paypald sn|dins pajnquiuod yim ‘anjea aleys Jad payndwi ayy je paonpal si |eyded aieys pue
‘pa||ooued BIe SaIBYS UOWWOD paseyaind ayy Iy “aleys Jad 0g'0$ JO oBeIOAE UE Je pIq JaNSS| 9SIN0D [BWIOU By} Japun
S8Jeys UoWwWod sy Jo 00S‘ Lyl paseydind Auedwo) ay) ‘200z ‘L€ Jeqwede papus syjuow xis ay) Buung “2yp€65 1L $
10 [E]0] B 10} S}S00 uonoesuel) snid aseys Jod g¢'0$ 1B SeJBYS UOWWOD S} JO 2£9°26S e paseyoind Auedwo) sy} pue
paso|d piq Janss| [eueisqns sy} ‘200z ‘L€ Joquieoaq uQ Ajpandadsal ooz ‘1z Isnbny pue Z0oz ‘8l JOGUWSAON UO piq
Janss| 8sIN092 [EWJOU B pue |eljue)sqns e Joj [eroidde paAigoas Auedwo) ay] :piq JaNss| 8SIN0D [eWIOU pPue [elueisqng

0v9'¥89'0¢ $ 106°'9€6'G) 2002 ‘L€ Jaquiada( e aouejeg
(sev'eL’2) (ze1'002°¢) 2002 ‘L€ 12qWada(g 0} }SOD abeJaAe e paseydindal saieys UoW WO
G/0'808°2€ $ €£0°/€9'6L 2002 ‘0€ 8unr je souejeg
junowy saleys jo :SaJeys uowwo) panss| (1)
JlaquinN |eyde) aseys

‘pabueyd aiem swid} J8Yyjo

ON "S}OSSE JUd.IND WOJ) PasSe|oal Sem anjea Bulhued ayy ‘A|Buipiodoy 00z ‘2 Alenuer 0} 00z ‘L 1990}00 WOl papualxa
Sem |2G'801$D Jo anjea Bulkued e yym sueoj Jejjop SN Joj ajep Ajunjew auy) ‘2002 ‘0€ Jequiades papus Japenb ayy Buung
soafojdw3 pue si0}23.1iq 0} Sueo]

'200Z ‘0€ 8unfr papua

Jeak 8y} 1o} SjuSWS)E]S [BIOUBUL PAJEPIJOSUOD PA}JIPNE SU} Ul PASh S19M SE SJUSLISE]}S [BIOUBUI PSJEPIOSUOD WSB!
asay) Jo uopeleda.d ayy ul uopeoldde jo spoyjaw pue sajoljod Buunoooe awes ay) pamoj|o} sey Auedwo) ay ]
sajojjod Bbunpunosse yueoyiubis

b

alem oS aInjosSqy

SIT99S'8 5 698°€98°C § SIT99S'8  $ 698°€98°C § potiad Jo pus ‘sjuajeamba yses pue ysed)
866°S19°9 T0€°09°9 S99°S1t°6 LbS010°T poriad jo Suruuidaq ‘sjusieainbs yses pue yse)
LIT0S6°] (€€7°9LL°T)  (0S¥'6¥8) £7€°€58°1 SJUD[BAIND Ysed pue Yseo ur (95eaIoap) ASeAIOU]
(08L°€LT) (Lyp'ess' D) ($08°LTT) ($06°€1S°T)
(08L°€LD) Ly'ess D (#08°LIT) (P06°€1S°T) paseyoindal sareys uowo)
:Suroueuy (ur pasn) Aq papiaoxd yse)
EEI°L6L'E (155°889) (¥8€°020) 8ST108°€
y8Y° 190 (095°TKS) ($T5°6T) 895°€06°¢ SJUSWISIAUL WLIS)-)I0YS Jo (uonisimboe) uonisodsiq
(1s€°0L2) (166°S¥1) (658°v61) (11€°66) paseyaund juswdinba pue Anedorg
:Sunsaaur (ur pasn) £q papiaoid yse)
(9€1°€LS°T) (SEP'PES) (2T9T111) (1€0°LEY)
10€°€ST 0S9°T€TT 719°88C 966'S€0°1 SNUIASI PALIRQJ
16€°0v1 (F€9°81) 89°89¢ (669°021) SINI[IqeI] PanIooe pue s[qeled sjunoooy
000°0€ - - - J[qBAISIAT JIPAID XB) JUSUIISIAU]
059°€S (800°81) 807°9¢ (Y0€°0€) sisodap pue sasuadxa predarg
898°10 098°L61 111°962 (LEELYT) 9[qBAI0QI SJUNOIDY
:Jepideo Suryzom Sunerado yses-uou ur seSuey)
(8L¥°01) 9e61°T1) (68¢°8) (T12°¢) saaKo[dwo 0} sueo[ uo d3ueyoXd USIAI0) PuE 1SAIAIU]
STT'SH1 L6E8ST 68698 T6T8L uoneZIIoury
:seo SUIAJOAUL JOU SWIRY]
(€60°LS9T)  $(bOS'PP0°E)  $(6STOLY'T)  $(L9L'6YT'T) $ 189K O} 10§ SSO']
:suonjerado (ur pasn) £q papiaoid yse)
(poypneun) (paypneun) (poyipneun) (poyipneun)
1002 2002 1002 2002

2002 ‘L€ JoquiedaQg papul SYIUOI XIS dy} Jo4
(s1e[jo ueipeue)) ur passardxy)

SINHWHLVLS TVIONVNIA d4LVAITOSNOD OL SHLON
NOILVHOdYO0I JHVMLLO0S I1LNT0sav

‘L€ Jaquieoa
papu3 SYUON XIS

‘L€ Jaquieoaq
pPapu3 YO 981y L

(sre[joq uerpeue)) ur passardxs)
SMOTd HSVD 40 SINFNHLV.LS d4LVAI'TOSNOD
NOILVYOd¥0I FYVMLL0S F1NnT0Sav



OFFICERS AND SENIOR MANAGEMENT

John Livingston
President & Chief Executive Officer

Peter Scott
Executive Vice President & Chief Financial Officer

Phil Gardner
Chief Technology Officer

Michael Anfield
Vice President, Recovery Services

Rob Chase
Vice President Finance & Corporate Controller

Bob Chow
Vice President Sales

Ben Haidri
Vice President Business Development & Marketing

Don Hughes
Area Vice President Channel Sales

Fred McConnell
Vice President Development & Operations

Mark St. Quintin
Vice President Product Management

Leo Raffin
Corporate Secretary

ADDITIONAL INFORMATION
Peter Scott, Chief Financial Officer
604.730.9851 ext. 105
pscott@absolute.com

Courtney Chauvin, Public Relations
604.730.9851 ext. 118
cchauvin@absolute.com

CORPORATE OFFICE

Absolute Software Corporation

Suite 800, 111 Dunsmuir

Vancouver, BC Canada V6B 6A3

Tel: 1.800.220.0733 or 604.730.9851
Fax: 604.730.2621
info@absolute.com

US OFFICE

Absolute Software Inc.

Suite 400, 10655 NE 4th Street
Bellevue, WA, USA 98004

Visit our website at www.absolute.com
© 2003 Absolute Software Corp. All rights reserved.

BOARD OF DIRECTORS

John Livingston
Chairman, President &
Chief Executive Officer
Absolute Software
Vancouver, BC

Christian Cotichini
Vancouver, BC

Terry Libin
Calgary, AB

lan Reid
Vancouver, BC

Peter Scott

Executive Vice President &
Chief Financial Officer
Absolute Software
Vancouver, BC

AUDITORS
KPMG LLP
Vancouver, BC

TRUST AGENT
CIBC Mellon Trust
www.cibcmellon.com

LEGAL COUNSEL
Lang Michener
Vancouver, BC

COMMON SHARES

Absolute Software common shares are traded on
the TSX Venture Exchange (TSX-VEN) under the
trading symbol ABT.

Computrace® is a registered trademark of Absolute Software Corp. Other product or company names are the registered trademarks or trademarks of their respective
owners. Computrace US Patents #5,715,174, #5,764,892, #5,802,280, #6,244,758 and UK Patent #GB2338101.
The TSX Venture Exchange has neither approved nor disapproved of the information contained in this news release.



	US OFFICE

